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About Fox Interactive Media, Inc. (FIM) 

A division of News Corporation, Fox Interactive Media (FIM) is a next generation media company committed to meeting the demands of today's digital consumer by bridging the worlds of established and self generated media. The FIM online network is an integrated platform of leading sites - across entertainment, sports, and lifestyle - that enable consumers to connect around shared interests, create and consume media, and live their lives on the web.

One of the key FIM sites is MySpace.

About MySpace 

MySpace, the next generation portal and the UK’s 4th most actively trafficked site on the Web (February 2007 comscore/MediaMetrix UK Panel), is looking for dynamic people to join our team. MySpace has revolutionised the way people interact, communicate, and discover pop culture.  Our global community has more than 165 million users, with more than 12 million in Europe.
People use MySpace to meet friends, find and discover entertainment, listen to new bands/music, blog, plan and find events, play games, and participate in user forums and groups. It enables users to express themselves, put their lives online, and share with others. It gives artists unique tools needed to build fan bases and a captive audience to market to through networking. MySpace is a distinctive environment for fans and artists, a place where creativity and independence thrives.

The following position is available at MySpace UK. The position is demanding and fast paced, requiring an individual who thrives in a start up environment. MySpace is looking for smart, dynamic, and assertive employees looking for an opportunity to grow and succeed.  This position is based in London, UK.
· Director, Business Development - Europe
Job Description 

Director, Business Development - Europe
Business Development is a FIM unit responsible for establishing significant third-party alliances that help build and drive FIM’s business by negotiating key deals; and also drives specific strategic initiatives, across Europe.

The guiding mission is to help the country teams, and thereby FIM Europe, to reach their targets (by building successful partnerships, while maximising FIM’s opportunities and rights and minimising its risks and obligations).

Working with the Legal team, business development is charged with determining the overall process by which FIM secures contractual agreement with third parties.

The Business Development Team provides its “services” to its “clients” (i.e. the European MD, Commercial Director, the European Country Managers and their senior executives).
Responsibilities Include
Deal Making 
· Support the business in driving key deal negotiations, as both internal consultant and external negotiator. Key categories include: advertising sales, larger ecommerce or integrated deals, content acquisition or partnerships (video, music, etc), search, mobile and new premium / paid services.
· Co-ordinate with key internal business owners to streamline and optimise deal strategy, pipeline review and signoff process.

· Support operating teams in transitioning new partnerships from signed contract to implementation and help track all existing deals.

Identify, structure and develop significant third party alliances and relationships.
Business Development:
· Help to identify, support & lead major corporate initiatives and strategies and facilitate any related deal discussions, in particular category evaluation where build / buy / partner analysis is required (e.g. recruitment, search, dating, games, etc) and subsequent execution.
· Identify and execute incremental cost savings and new revenue opportunities
· Coordinate with US based teams to ensure European interests are represented in any US / global discussions, and to identify opportunities to extend or replicate US deals into Europe.
· Propose any new strategic initiatives to the Commercial Director and the European Managing Director for their approval.
Deal Process Improvement and Best Practice
· Co-ordinate with Legal to ensure contracts that manage corporate risks and opportunities appropriately.

· Work with Legal, Finance, and the Business to determine the overall process by which FIM secures contractual agreement with third parties.


Qualifications/Experience:

· Graduate with around 10 years commercial experience with at least 3-5 years which are gained with a major online publisher or portal.

· MBA desirable though not essential

· Commercial & Business Affairs, Commercial or business development.

· Commercial negotiation experience, with Company commercial legal experience (preferable).

· Professionalism and relationship management skills.

· Ability to create partnerships with but also to challenge senior managers to improve business outcomes.

· Strong written communication and excellent oral presentation skills, confident to present convincingly at senior levels.

· A highly committed team player, very flexible, and able to work to tight deadlines.
· Astute
· Internet, Telecom or Media experience an advantage but not essential.
* this position may involve some travel

You must be eligible to be resident and entitled to work in the country in which the position is located. Accordingly, you must have legal rights to work in the relevant country before you make the application - we do not provide sponsorship.
MySpace offers an exciting work environment with plenty of opportunities for career advancement, and a comprehensive benefit package. The position reports to the Commercial Director. Salary commensurate with experience. Please email ukjobs@myspace.com with ‘Director, BizDev – Europe’ in subject line to submit your CV.
Due to the high volume of applications we are receiving, we will only make contact with you should we wish to take your application further.
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